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How many times do we have
ideas that might make improvements
in our industry but we don’t see them
come to completion? This is not the
case for ISIA members Jerry Sorensen
and Mike Park who had the idea for
an NSIP sale for about a year. Actual-
ly the sale was not their goal but
rather a vehicle to help producers

urchase rams based upon Expected
rogeny Differences {]}E)T’D’s.} Their
hope is that the sheep industry will
catch up with the dairy, beef and pork

industries and use EPD’s to improve
production based upon specific traits.
Dreams do come true. The Center
of the Nation NSIP Sale will take
place on July 8, 2006 at the Clay Coun-
ty Fairgrounds in Spencer, lowa. A
good number of entries have been
received and the sale catalog may be
viewed at  www.bannersheep-
magazine.com or call 309-785-5058.
Even if you don't plan to buy a
ram, this event will be an educational
experience that may change the way

yvou view ram selection in the future.
1SU Extension will be providing Edu-
cational Seminars in the morning
starting at 9:30. The Northwest lowa
Sheep Producers will be servin
lunch and the sale will start at 1:3
p.m. Makelplans to attend.

The following article appeared in
the June, 2006 issue of ASI's Sheep
Industry News and gives excellent
cm—’era%e regarding the sale and edu-
cational seminars.

NSIP Sale - A First for the U.S. Sheep Industry

By AMY TRINIDAD, Sheep Industry News Editor

The first sheep sale of its kind is
happening July glin Spencer, lowa,
which involves only sheep from
breeds with National Sheep Improve-
ment Program (NSIP) expected prog-
eny differences (EPDs).

The idea of the Center of the
Nation NSIP Sale was developed by a
couple of sheep producers who utilize
EPDs in their Hack.

One of those producers, Jerry
Sorensen from Harlan, Iowa, says,
“Mike Park and I were brainstorming
about how we can take EPDs in the
sheep industry to the next level. EPDs
are valuable in the dairy, beef and
pork industries and we want to show
producers that EPDs are here to stay
in the sheep industry and are the best
tool to make the initial selection of

sheeﬁ.:
e purpose of this sale is to give
commercial sheep producers a cen-
trally located place to offer NSIP
breeding stock. The primary breeds
will be Suffolk, Polypay, Targhee,
Dorset, Hampshire and Katahdin. In
addition, a NSIP seminar will take
place the morning of the sale which
will provide a good opportunity for
roducers to learn how to utilize

PDs in their selection process.

Greg Deacon, from the Banner
Sale Management Service, who is
organizing the sale, says that they are

receiving more entries than expected.

“We expect 100 entries. There will
be a nice assortment of rams and
ewes, every one of them with EPDs,”
explains Deacon, who says he has
heard a great deal of enthusiasm for
this sale by a big sector of the sheep
industry.

The morning seminar will include
Larry Kuehn, Ph.D, from the US.
Meat Animal Research Center in Clay
Center, Neb., Dan Morrical, Ph.D.,
from lowa State University and Den-
nis DeWitt from the lowa State Uni-
versity Extension Service. In addition,
a breeder’s panel will conclude the
seminar to discuss how each breed is
utilizing EPDs from INSIP.

Kuehn will speak on behalf of the
NSIP providing some background
information on its history and the
level of participation, as well as the
overall process of predicting EPDs.
He will also provide insight into the
methods used to calculate EPDs so
that “it does not seem so much like a
black box to producers.”

“EPDs are the most powerful tool
we have available for making genetic
change in the seedstock sheep indus-
try, especially when comparing the
§enetic potential of animals from dif-
erent flocks,” says Kuehn, who hopes
to show other seedstock producers
the benefits of participation in NSIP.

Morrical will show producers
how to utilize EPDs for purchasing
their breeding stock with NSIP data.

“The main reason NSIP is the best
solution to improved production is
that the ovine species is a complex
beast that has lots of important traits:
wool, meat, milk, reproduction and
?rowth,” explains Morrical. “Other
ivestock species have much narrower
traits on which to base their selection
needs but they use programs similar
to NSIP much more than the sheep
industry.”

And DeWitt will present RAM-
SIMM, which is a computer program
for producers to describe the needs of
their ewe flock and assist them in
selecting the best-suited ram for their
flock based upon their EPD data.

“This Center of the Nation NSIP
Sale is setting a Precedent for the U.S.
sheep industry,” says James Morgan,
Ph.[f, president of NSIP. “It provides
a unique and excellent opportunity
for the commercial sheep community
to purchase seedstock for both mater-
nal and terminal sire lines in one loca-
tion. Shows and sales with visual
aEpraisal are common, but one with
0 Iiective performance criteria setting
sale order is unique.”

For more information on the Cen-
ter of the Nation INSIP Sale contact
The Banner at 309-785-5058.
























